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ACBA preparing to launch new,
revamped and traditional publications
In production: Annual directory; expert, vendor guide;
Member-to-Member Referral Network 

By Brian Knavish

It’s a busy time for the ACBA Publications Department. In
addition to publishing the regular Lawyers Journal and
Pittsburgh Legal Journal periodicals, the publications team
is also hard at work producing three additional products – a
traditional, a revamped, and a new publication – due in the
hands of members next month:
• ACBA Expert and Vendor Guide, 
• ACBA Legal Directory 
• ACBA Member-to-Member
Referral Network 

“It is a busy time for us, but for good reason. We’re pretty
excited about these publications,” said Brian Estadt, the
ACBA’s director of communications and publications. “We’re
always looking for opportunities to produce publications and
content our members will find helpful. These three products
fit that description.”

Expert and Vendor Guide 

A new bar association product, the ACBA Expert and
Vendor Guide will be published for the first time in August.
It is designed to be a resource for attorneys and law firm
personnel looking to hire businesses and expert witnesses in
a variety of areas. 
It will contain more than 60 listings in dozens of business

categories, from digital forensics and trial presentation to
document management and information technology. Each
listing will contain the business name, contact person, phone
number, email and website.
The Expert and Vendor Guide will be published electronically

and emailed to all 6,000 ACBA members four times per year.
It also will be published on a members-only page of
ACBA.org and in hard copy form inside the ACBA Legal
Directory (see below).
“I’m excited about the new Expert and Vendor Guide the

ACBA is publishing,” said Kim Kisner of the Kisner Law
Firm, LLC. “Like most firms, we frequently hire businesses
for a wide variety of reasons – from litigation purposes to
back office needs. Sometimes we are even tapped by our

clients to identify a vendor with whom they can work –
whether it’s an accountant, appraiser or private investigator.
A publication listing – by category – businesses who cater to
the legal community will be extremely helpful.”

Legal Directory

The annual publication that many lawyers view as the
“go-to” resource in the Pittsburgh legal community, the
ACBA Legal Directory will be published in August. 
As always, it will include detailed contact information –

names, address, phone numbers, fax numbers and email
addresses – for all ACBA members. The guide also will con-
tinue to contain the contact information for judges, court
offices, law firms and ACBA/ACBF personnel. 
The enhanced Member-to-Member Referral Network

listings of attorneys by practice area also will be printed in
the directory (see below for details). And, new this year, the
Legal Directory will contain a print version of the Expert
and Vendor Guide. 
Sponsored by PNC Wealth Management, the guide will be

published in hard copy and available to members for $20
(the directory includes a voucher for $20 off an ACBA CLE
any time this year, quickly covering the purchase cost for
members). Nonmembers can purchase a directory for $50.
The Legal Directory also is available online in searchable

form under the “Directories” tab at ACBA.org. Updated in
real time, members can search for members by name, firm,
email address and more. 
“I have used the ACBA Legal Directory as a resource for

years,” said ACBA member Jack Hall. “I recently launched
a new mediation practice, and I frequently need to contact
fellow attorneys. I’m old-fashioned in some ways, so I still
like to flip through a hard copy book to find the phone number
or email address of a colleague. So many things are no longer
printed in hard copy, so it’s great that the ACBA still
publishes an actual, physical resource for members. But it’s
also nice that the same contact information is available to
members on the ACBA website as well.”
Members can pre-order a copy of the ACBA Legal Directory

at www.ACBA.org/ProductStore.



Member-to-Member Referral Network

Formerly known as the “Fields of Practice Listings,” the
Member-to-Member Referral Network gives attorneys the
opportunity to find fellow lawyers by specific practice area.
This creates a helpful resource for any attorney looking to
refer business or discuss a case with a fellow lawyer.
The Member-to-Member Referral Network listings will be

published electronically and emailed to all ACBA members
four times per year, and they’ll also be published on a
members-only page at ACBA.org.
Keeping true to its “Fields of Practice” roots, the

Member-to-Member Referral Network listings also will be
published in hard copy form in the ACBA Legal Directory.
“I practice in several types of law, and I want my fellow

attorneys to know the different areas where I take cases, so
that’s why I opted into the Member-to-Member Referral
Network,” said member Donald Murano, who is listed in
eight such categories. “However, not only will the publication
be beneficial to me from a marketing standpoint for my own
practice, but I also will use it as a resource.
“It’s great to have a handy guide listing Pittsburgh attorneys

by category for when I need to make a referral or consult
with a colleague who practices in a different area.” n


