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Featured Speaker

Marianne Trost
The Women Lawyers Coach LLC

Marianne Trost is The Women Lawyers Coach. A nationally 
recognized business development trainer and coach, 
inspirational speaker and international columnist, Marianne’s 
mission is to guide, inspire and support women lawyers to 
succeed in the profession.

Marianne is known for her practical tips, real life examples, 
and straightforward delivery of what to do, and what not to 
do, when developing a book of business. She is a strong 
believer that having one’s own book of business provides 
women lawyers with signi�cant options and choices necessary 
to creating professionally satisfying, �nancially rewarding and 
self-directed careers.

With 20 years of experience in the “business of law”, Marianne 
has worked with more than 1,500 attorneys across the nation 
in virtually every practice area and at all stages of their careers 
to assist them in maximizing their strengths and achieving 
their business development and career goals.

This Division has a mission of creating and sponsoring 
programs to educate the members of the bar and the 
judiciary as to the character and impact of overt and subtle 
barriers which deny women the opportunity to achieve full 
integration and equal participation in the work, responsibilities, 
and rewards of the legal profession. It shall work cooperatively 
with other organizations formed for the purpose of resolving 
problems created by such barriers within the legal system of 
Allegheny County, activate a committee to explore and make 
recommendations concerning the treatment of women as 
attorneys, judicial candidates, judges, jurors, witnesses, 
litigants, and employees throughout the legal system of 
Allegheny County, and respond quickly and appropriately to 
incidents of gender-based discrimination in the legal 
profession. If you have observed or experienced any form of 
gender bias in your role as an attorney, you may contact any 
one of the following members of the Gender Bias Subcommittee 
of the Women in the Law Division on a daily basis: Kimberly A. 
Brown at 412-394-7995; Rhoda Shear Neft at 412-261-2753; or 
Jill M. Weimer at 412-201-7632. The duty o�cers will keep 
your report con�dential and will discuss with you actions 
available through the subcommittee.

Gender equality is a complex and multi-dimensional issue 
that is a�ecting almost every industry. While much has been 
written and researched on gender equality, there has been a 
lack of implementation, and in some cases, understanding 
with respect to actions going forward. The time for just 
talking about gender equality has passed. The Allegheny 
County Bar Association is con�dent that if the legal community 
continues to work together on this extremely important issue, 
we will make a positive di�erence. For more information 
about the Institute for Gender Equality or IGE programming, 
contact the Director of Diversity and Gender Equality, Alysia 
M. Keating, Esq., at akeating@acba.org, or visit the ACBA 
website at www.acba.org.



8:30 a.m. • Registration and Continental Breakfast

9:00 a.m. - 10:00 a.m. • Keynote Address
“Expanding Your Repertoire: Maximizing Your Natural Strengths to Grow Your Book of Business”

In today’s competitive legal market, it often isn’t enough to be just an outstanding attorney. Having 
a book of business is a critical component to creating self-determination and satisfaction in your 
career and being successful in your firm. Research shows that only 16% of women partners control 
even a modest $500,000 in business. Whether you are a woman partner, associate or of counsel, 
learning how to maximize your natural strengths to grow your book of business is essential. 
Nationally recognized women lawyers coach and trainer, Marianne Trost, will share her insights, 
practical tips, and real-life examples to help you succeed in expanding your repertoire so you can 
hit the high notes. This program will help you achieve greater business development results, 
expand your rainmaking and self-advocacy skills, refine your best practices for client pitches, and 
inspire you to take your career to the next octave. 

 10:15 a.m. - 11:30 a.m. • Breakout Session
Breakout 1: “Perfect Pitch:  Hitting the High Notes in Client Pitches”

Are you struggling to strike the perfect chord when trying to get work from business clients? This 
hands-on breakout session is designed to help you learn how to make the best pitch to a prospective 
business client by learning key tips and tactics, applying those key tips and tactics, and getting 
feedback from local in-house practitioners on a mock pitch. 

-Or-
Breakout 2: “An Ensemble of Winning Business Development Strategies for Solos and Small Firms”
Are you a solo practitioner who needs a continual stream of clients? Are you launching from a 
bigger firm to a solo practice or small firm? Are you looking for cross-selling opportunities in your 
small firm? This session has been fine-tuned to focus on the particular challenges of securing 
clients who are individuals and small businesses. A panel of solo and small firm practitioners will 
provide you with insight into the instruments you need to successfully drum up business.

 11:45 a.m. - 12:15 p.m. • Self-Advocacy Session
“Tooting Your Own Horn: Tips for E�ective Self-Advocacy”

The ability to effectively communicate your value to prospective clients is essential to successful and 
harmonious business development. Even if self-advocacy is not your forte, you will leave this 
session with techniques for confidently stating your accomplishments and tips to avoid common 
communication pitfalls.

 12:15 p.m. - 2:00 p.m. • Networking Lunch
“Musical Chairs: Fine Tuning Your Networking Skills to Drum up Business”

In the Summit’s final crescendo, you and your fellow Summit attendees will participate in this 
progressive networking lunch where changing tables for each course will allow you the opportunity 
to practice your networking skills while meeting new contacts. Each table will have a designated 
topic and facilitator to make the most of our time together. 

Registration

Registration is available online at
www.acba.org/lrxweb/clereg1.lrx or by mailing this
completed registration form along with your check

made payable to the ACBA to the attention of:
Howard Booth, ACBA, 400 Koppers Building,
436 Seventh Avenue, Pittsburgh, PA 15219.

Please choose a Breakout Session:

q Breakout 1:
     “Perfect Pitch:  Hitting the High Notes in
     Client Pitches”
      -Or-
q Breakout 2:
     “An Ensemble of Winning Business Development  
     Strategies for Solos and Small Firms”

Please check the appropriate box:

q Law Student ACBA Member: $50.00
q Govt./Non-Profit ACBA Member: $75.00
q ACBA Member: $100.00
q Non-ACBA Member: $125.00

Name______________________________________

Address ____________________________________

___________________________________________

Phone _____________________________________

PA Attorney I.D.# _____________________________
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