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The Allegheny County Bar Association is a professional organization made up of approximately 6,000 member 
lawyers, judges, magistrates, legal administrators and paralegals. So what, exactly, do you get with your 
membership? The bene�ts that come with being an ACBA member are literally countless. Here are some 
highlighted bene�ts, discounts and services available to members. For more information on ACBA member 
bene�ts, visit ACBA.org/Member-Bene�ts-Discounted-Services.

All members of the Allegheny County Bar Association are expected to act in accordance with the Association’s 
Mission Statement and Code of Professionalism. The behavior of members toward one another and in public 
should re�ect the Association’s commitment to equality and diversity. Members are expected to diligently 
promote and maintain the collegiality and the positive image of the bar at all times. Disparaging language, 
o�ensive actions or other conduct which is contrary to the Mission Statement and the Code of Professionalism 
are unacceptable and will not be tolerated.

A C B A  M E M B E R  B E N E F I T S

A C B A  P R O F E S S I O N A L  S T AT E M E N T

•  Professional development through more than 
   70 ACBA divisions, committees and substantive 
   law sections

•  Pro Bono opportunities 

•  Annual ACBA Bench-Bar Conference at Seven Springs

•  Career counseling and job-placement assistance
   through ACBA Legal Employment Services

•  Access to the Pittsburgh Legal Journal, Lawyers Journal,
   judicial opinions and other ACBA publications

•  Retirement planning advice from prominent 
   �nancial institutions

•  Professional liability coverage, plus health, life, 
   auto insurance and more through USI A�nity

•  Con�dential help for attorneys and judges through 
   the Lawyers’ Fund and Lawyers Concerned for Lawyers

•  Opportunities to market your practice with the 
   ACBA Lawyer Referral Service

•  ACBA Video services, including high-def video
   conferencing and depositions

•  CLEs, networking opportunities and social events

•  A compilation of the latest court rules and judicial
   opinions via our ACBA Court Capsules

•  Discounts on website design services

•  OMEGA Federal Credit Union membership

•  Discount on services with ACBA partners, ranging from
   IT to digital forensics

•  Discounts on o�ce supplies from O�ce Depot

•  Student loan re�nancing through SoFi Student Lending

•  Temporary downtown Pittsburgh o�ce space through
   “O�ces at the Bar”

•  Numerous resource guides

•  Court rules and forms

•  ACBA sports leagues

•  Discounts on ABA books

•  Discounts on FindLaw digital marketing services

•  Discounts on Westlaw legal research

•  Discounts on Firm Central practice management software

•  And much more

The ACBA’s Professional Ethics Committee, upon any request of any member of the association, its Board of 
Governors, or any Committee or Section, gives its opinion on the proper interpretation of the Code of Judicial 
Conduct or Rules of Professional Conduct, and on the applicability to a particular state of facts not involving 
questions of judicial discretion or decision. Duty O�cers advise only about the inquirer’s own conduct and will 
not give opinions about the conduct of other lawyers or judicial o�cials. Ethics inquiries should be made to one 
of the Duty O�cers on call each month, as set forth at ACBA.org/O�cerAssignments.

The Professional Ethics Committee meets on the fourth Wednesday of the month from 12:00 to 1:00 p.m. and is 
accepting new members. Please contact Whitney Hughes at whughes@acba.org for more information.

P R O F E S S I O N A L  E T H I C S  C O M M I T T E E
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Claude E. Ducloux
Attorney at Law

• 43+ year seasoned attorney
• Board Certified in Civil Trial 

Law and Civil Appellate Law, 
Texas Board of Legal 
Specialization

• Former President, Austin Bar 
Association

• Received Gene Cavin Award 
for Lifetime Achievement in 
Teaching Continuing 
Education



Purposes and Goals

• Define boilerplate

• Discuss the utility of boilerplate 
provisions 

• Examples of typical provisions

• Examining
• whether you understand the provision.

• whether you need it

• whether it should be modified
or updated

• Always discussing with the client!



Lawyers and Generals

“Generals are always planninG 
to fiGht the last war.” 

– Military proverb

“Lawyers draft for the last deal they handled.”

- Malpractice proverb

Do we think alike?



What is Boilerplate?

Standardized terms that long ago became a part 
of a form because someone at some time said 
this is the way we always do it and no one 
remembers exactly why or whether that reason, 
if known or discovered, remains valid.



What is Boilerplate?   Alternate definition

•Standardized terms found at the end of a contract 
under headings like “Miscellaneous” or “Other 
provisions.”

•Standard or not, these provisions add additional 
rights and duties that will be enforced as written.  
Intended or not, they can be outcome 
determinative!



So…what is NOT Boilerplate?  

•Some draftspersons say “the essential terms of 
the contract” or the core reason for the need for a 
contract is not boilerplate. 

•Think of it in Naval terms: 

The essential terms are on the aircraft carrier, 
the boilerplate are “the escort ships.”



“Practicing Law is learning to use the right form” – said every 
lawyer in the world at some point.

…leading to the mistaken belief that every form is safe if you use it 
for a purpose within the same legal purpose associated with the 
title and at least four words of 2,000 words that document.

Thus,

…any “earnest money agreement” should work for that purpose.

…any “bill of sale” should work to transfer title.

…any “release of claims” should cover what I need.

…any “restrictive covenant” should work the same as another.

…any old “indemnity clause” will be fine.



Typical Boilerplate subjects:

1. Choice of Law 

2. Forum selection

3. Notice [method for giving notice to other side] 

4. Non-reliance (“Integration Clause”)

5. Waiver of Consequential damage

6. No Third-party Beneficiary

7. Alternate Dispute Resolution – Arbitration/Mediation

8. Severability



AVOIDING DANGER

Read the provision carefully and ask:

• Do I understand completely what this 
means?

• Do I need it in this agreement?

• Does my client need or want it?

• Can I explain it to my client in terms of its 
affect in this deal, or down the road?

• Which party benefits if it’s in there?

• Does it improve my client’s position?

• If not, was it bargained for? 

Before using anyone else’s boilerplate, you must:



Understanding boilerplate: “Choice of Law”

“This agreement shall be governed and construed in accordance with the 
laws of the state of [_____], without regard to principles of conflict of laws.”

Issues:

• Are statutes of limitation different/affected/expanded?

• Does that state’s law change your duties of compliance, notice, venue or 
liability?

• Does that state’s law expand rights to sue under tort or negligence in 
contract cases?

• What about procedures prior to lawsuits (conditions precedent)? 

Problems with fairly common usage



Answers

Example: “Statutes of limitation are procedural rules and substantive
law, and thus may be governed by the law of the forum, not the state 
chosen, unless the parties specifically provide inclusion of statutes of 
limitation.”

Pivotal Payments Direct v. Planet Payment Inc. N15C-02-059 EMD CCLD 
(Delaware 2016)

In some states, Tort claims may not be covered by a clause simply 
providing that the “agreement is governed by the law of State X.”

But other states allow torts to be included.

See - Pyott-Boone Electronics Inc. V. IRR Trust 1:12CV00048 (W.D. Va. 2013) 
for a good discussion of various state approaches to this issue.

It depends… you must check that state’s law



TORTS UNDER CHOICE OF LAW (Cont’d)

Under New York law, in order for a choice-of-law provision to apply to claims for tort 
arising incident to the contract, the express language of the provision must be 
"sufficiently broad" as to encompass the entire relationship between the contracting 
parties.  

Ex. “This Agreement, and all actions, causes of action, or claims of any kind (whether 
at law, in equity, in contract, in tort, or otherwise) that may be based upon, arise out 
of, or relate to this Agreement, or the negotiation, execution, or performance of this 
Agreement (including any action, cause of action, or claim of any kind based upon, 
arising out of, or related to any representation or warranty made in, in connection 
with, or as an inducement to this Agreement) shall be governed by and construed in 
accordance with the law of the State of Delaware, including without limitation 
Delaware laws relating to applicable statutes of limitation [and burdens of proof and 
available remedies]. 

Krock v. Lipsay, 97 F 3d 640 (2d Cir 1996)



FORUM SELECTION CLAUSE

• The question is:  what exactly was written? 

• Is the clause mandatory or permissive? 

• Does the clause apply to the claim being 
brought?

• FORUM SELECTION SAMPLE

Ex. The parties agree that venue for any legal 
action to enforce the terms of this Agreement 
shall be in a court located in Dallas County, 
Texas, and the parties waive any objection that 
they might have to personal jurisdiction or venue 
in any such court located in Dallas County, Texas. 

Almost UNIVERSALLY ENFORCEABLE



CLARITY AND BREADTH

THE PARTIES VOLUNTARILY AND IRREVOCABLY SUBMIT TO THE JURISDICTION OF 
THE COURTS OF THE STATE OF TEXAS AND THE FEDERAL COURTS OF THE 
UNITED STATES OF AMERICA LOCATED IN HARRIS COUNTY, TEXAS, OVER ANY 
DISPUTE BETWEEN OR AMONG THE PARTIES RELATED TO OR ARISING OUT OF 
THIS AGREEMENT, AND EACH PARTY IRREVOCABLY AGREES THAT ALL SUCH 
CLAIMS IN RESPECT OF SUCH DISPUTE SHALL BE HEARD AND DETERMINED 
EXCLUSIVELY IN SUCH COURTS. THE PARTIES HEREBY IRREVOCABLY CONSENT 
TO THE JURISDICTION OF SUCH COURTS AND HEREBY WAIVE, TO THE FULLEST 
EXTENT PERMITTED BY LAW, ANY OBJECTION WHICH THEY MAY NOW OR 
HEREAFTER HAVE TO THE VENUE OF ANY SUCH DISPUTE RELATED TO OR 
ARISING OUT OF THIS AGREEMENT BROUGHT IN SUCH COURT OR ANY DEFENSE 
OF INCONVENIENT FORUM FOR THE MAINTENANCE OF SUCH DISPUTE. EACH 
PARTY AGREES THAT A JUDGMENT IN ANY SUCH DISPUTE MAY BE ENFORCED IN 
OTHER JURISDICTIONS BY SUIT ON THE JUDGMENT OR IN ANY OTHER MANNER.

Does using “all caps” supply the necessary notice?



Merger Clauses
“Forget Everything We Said”



SAMPLE “MERGER” Clause, also called “Non-Reliance Clause”

[The] Agreement, the Schedules and Exhibits, the Confidentiality Agreement and the other 
Transaction Documents set forth the entire understanding of the parties, and supersede all 
prior agreements and understandings, both written and oral, with respect to the subject 
matter hereof (other than the Confidentiality Agreement). 

Except for the representations and warranties expressly contained in this Article V or in any 
other document or instrument delivered by Seller pursuant to this Agreement, neither 
Seller, nor any other Person makes any other express or implied representation or 
warranty on behalf of Seller, including any representation or warranty as to the probable 
success or profitability of the ownership, use or operation of the Business or the Assets by 
Buyer after the Closing.

Molina Information Systems, LLC v. Unisys Corp. CivAction No1:12-CV-
01022-RGA (Del. 2016)



What is the legal requirement to enforce “non-reliance” clauses?

[W]hat is required is an affirmative expression by Buyer of 

(1) specifically what it was relying on when it decided to enter the 
Merger Agreement, or 

(2) that it [was] not relying on any representations made outside the 
Merger Agreement. 

-Molina, quoting FdG Logistics LLC v. A&R Logistics Holdings, Inc., 131 A.3d 842, 859 
(Del Ch. 2016)



What about Waivers of “Consequential Damages?”

What are consequential damages? 

• Indirect damages? 

• Speculative damages? 

• Lost profits? 

• Any damages that were not reasonably foreseeable? 

• Any damages beyond the value of the promised performance in the 
agreement? 

• Any damages other than the difference between the value of the product or 
services contracted for and the value of the product or services as actually 
delivered?

Or, is it:



What are “Consequential Damages” correctly defined?

Special damages that are beyond the damages that would ordinarily be 
incurred by a non-breaching party to this type of contract, but which were 
in fact communicated to the breaching party at the time of contract as 
being losses that the non-breaching party would sustain if there were a 
breach of the Contract.

However, courts have occasionally used those other definitions:
• Indirect damages
• Lost profits
• Damages beyond the promised performance

… but “speculative” damages are never recoverable



Don’t Be the “Bug”

Most lawyers “..learn about whether a particular loss is 
consequential or general in much the same manner ‘as road 
bugs learn about Mack trucks’ (i.e., after it’s too late to do anything 
about it).” 

Worse yet, the laundry list of excluded damages set forth in a standard 
waiver of consequential damages provision includes much more than 
just consequential damages.

Know what you are waiving if you do waiver clauses



Arbitration/ADR Clauses

Arbitration clauses became popular in the 
1980’s due to their vaunted ability to 
resolve matters cheaply and efficiently 
without trial.

Curiously, that has not been the overall 
effect of forced mandatory arbitration. It is 
very often breathtakingly more expensive.

Be very careful in advising your client!

Often, however, Non-Binding ADR is a 
welcome addition for first steps at 
resolution.

Or, “Let me Get this Can of Worms Opened”



Severability Clauses

A “Severability” clause preserves the 
remainder of a contract when one provision is 
invalidated by a court. This tactic prevents an 
“all or nothing” approach to enforcing a 
contract. The “Severability” provision allows a 
court to strip the defective provision from a 
contract while continuing to enforce the 
remainder of the contract.  

But, if you believe that the essential purpose of 
the contract is damaged or unworkable without 
certain provisions, be careful of such clauses.

Not Throwing Out the Baby with Bathwater



Compare these clauses

Clause A: In the event any part or provision of this Agreement is held illegal 
or unenforceable in a judicial proceeding, such part or provision shall be 
severed and shall be inoperative, and the remainder of this Agreement shall 
remain operative, binding and enforceable. 

Clause B: In the event that any part or provision of this Agreement is 
declared fully or partially invalid, unlawful or unenforceable by a court of 
competent jurisdiction, the remainder of the part or provision and the 
Agreement will remain in full force and effect, if the essential terms and 
conditions of this Agreement for each party remain valid, binding and 
enforceable.

Two similar, but very different severability clauses



Compare these clauses

Both provisions accomplish what a severability clause is intended to 

accomplish. The bad clauses are severed out and the contract remains 

valid. However, the subtle differences in language can yield different 

results, as shown in the following case: 

Two similar, but very different severability clauses



Circle Appliance Leasing, Inc. v. Appliance 
Warehouse, Inc., 425 S.E.2d 339, 340 (Ga. 1992). 

In Circle Appliance Leasing, Incorporated, the Court held that a covenant not 
to compete was severable from the contract because the contract contained 
a severability clause specifically providing that “if any clause or provision of 
the agreement is adjudged to be invalid or unenforceable, that clause shall 
be severable and shall not invalidate the remainder of the agreement.” Id.
The court found that “[s]uch language [was] a clear and enforceable 
expression of the intent of the parties to render the contract severable.” Id.
The parties admitted that consideration for rendering consulting services 
consisted of both monetary payments and the covenant not to compete. 
However, the court took the hardline approach and applied the clause as 
written.



Circle Appliance Leasing, Inc. v. Appliance 
Warehouse, Inc., 425 S.E.2d 339, 340 (Ga. 1992). 

LESSON: Make sure you preserve the 
essential purpose and consideration in 
severability clause.



Counterparts Clauses

The “counterparts” provision usually 
appears near the end of a contract; 
it provides that the contract is 
legally binding even though all the 
signatures are not contained on the 
same piece of paper. This speeds 
up the signing process since one 
piece of paper does not have to 
“make the rounds” to the offices of 
all of the signers.  

Especially useful while working “at 
distance.”

Working at Distance



Contract Ethics - Concepts We Will Cover

1. Duty of competence: Knowing what you’re doing.

2. Conflicts of interest: The limitations that exist when the lawyer has 
conflicts affecting the contract in question.

3. Doing business with client: The special duties that apply when you 
or your firm are a party.

4. Truth in statements to others: When you have to tell the truth, and 
when puffery become acceptable in negotiations.



Concepts We Will Cover

5. Dealing with unrepresented persons: The duties that apply when 
preparing a contract which will be signed by an unrepresented party.

6. Conduct involving dishonesty, fraud, deceit, and 
misrepresentation.



Rules Covering Our Concepts

1. Duty of competence: ABA Model Rule 1.1, 1.3; TX Rule 1.01; FL 
Rule 4-1.1; CA Rule 3-110; MO Rule 1.1, AR Rules 1.1, 1.3  
Competent representation requires the legal knowledge, skill, 
thoroughness and preparation reasonably necessary for the 
representation.

2. Conflicts of interest: ABA Rule 1.7, 1.8, 1.9; TX Rule 1.06; CA Rule 
3-310; FL Rule 4-1.7–4-1.10; AR Rule 1.7(a)

3. Doing business with client: ABA DR 5-104; TX Rule 1.08(b); CA 
Rule 3-300; FL Rule 4-1.8; AR Rule 1.8(a)



Rules Covering Our Concepts

4. Truth in statements to others: ABA Rule 3.4, 3.9; TX Rule 4.01; CA 
Rule 3-700(B)(2); PA Rule 4.1, 4-8.4; MO Rule 4.1; AR Rule 1.4(a), 
1.4(b)

5. Dealing with unrepresented persons: ABA Rule 4.1; TX Rule 4.03; 
CA Rule 5-100; FL Rule 4-4.3; AR Rule 4.3, PA Rule 4.3

6. Conduct involving dishonesty, fraud, deceit, and misrepresentation: 
ABA Rule 4.1 8.4; TX Rule 8.04; CA Rule 5-200; FL Rule 4-8.4; 
MO Rule 4.1; California Ethics Opinion 2013-189; PA Rule 8.4



Situation 1
Wording Changes



Situation 1

After sending settlement and release to the opposing party, they modify 
a term, sign it, and do NOT identify the modification, which now does not 
release “all claims” but only “claims presented in the lawsuit.”

A year later, the releasing party sues on an ancillary claim which wasn’t 
released due to that change, and your client looks to you to protect them.

Wording Changes



Situation 1
Wording Changes

Question:

Was the unidentified modification 
unethical?

ABA 1.3 (diligence); TX Rules 
4.01 and 8.04; CA Opinion 
2013-189; FL 4-4.1; MO Rule 
4.1. AR Rule 4.1; PA Rule 4.1



What Case Laws Apply?

Hand v. Dayton Hudson, 775 F.2d 757 (6th Cir. 1085) found the lawyer 
acted unethically in not revealing changes.

ABA Informal Opinion 86.1518 also addressed this issue, concluding that 
under Rules 1.2 and 4.1 of the Model Rules an attorney has a duty to 
disclose the omission of the term to the other attorney and to agree to 
reform the writing.



Strategies to Protect Yourself

1. Ask for a representation by the other lawyer that the document 
has no modifications.

2. Send a confirming communication concerning that 
representation.

3. Make it clear when you send a final version that finality is your 
intent.



Situation 2
Informing the Other Party of a Change



Situation 2
Informing the Other Party of a Change

Does Attorney 1 
have a duty to 

inform Attorney 2 
of the ripple 

effect?

3
Attorney 2 

agrees to it, but 
the change 

affects another 
part of the 

agreement.

2

Attorney 1 asks 
for a change in 

terms.

1



To Whom is the Duty Owed?

Professor Scott Burham from Gonzaga University School of Law says, 
in effect:

There is no such duty to inform the other counsel of the ripple 
effect of the change. Assuming such duty would make the duty 
endless. Each attorney has the duty to know the deal and its 

terms well enough to adjust risk and outcomes.

Your duty to get the most favorable outcome is owed to your client, 
unless that outcome violates another duty.

“
”



Situation 3
Incorrectly Reciting the Law



Situation 3

Suppose you’re in a state like Texas where there is a two-year statute of 
limitations for tort, and the other lawyer gives your client “four years to 
bring a case for negligence under [state] law.”

Incorrectly Reciting the Law



Situation 3

Question:

Do you have a duty to inform 
the other attorney that is an 
incorrect statement of law?

… Or do you shut up and give 
your client an additional two 
years?

Can you rely on your “duty” to 
get your client the best deal?

Incorrectly Reciting the Law



Situation 3

Answer:

The wisest course of action is 
to inform the other attorney 
that it is an incorrect 
statement of law

… Failing to do so may give 
rise to the right to 
reformation. 

Incorrectly Reciting the Law



Situation 4
Omitting a Term by Accident



Situation 4

What if the final contract omits a term the parties agreed to? 
Attorney 1 reduces the agreement to writing and both parties review and 
sign it.

Later, Attorney 1 realizes an important term has been omitted.

Attorney 2 acknowledges there is a “scrivener’s” error but refuses to 
modify it because it has an integration clause saying it’s the final and 
complete agreement of the parties.

Omitting a Term by Accident



Situation 4

Question:

Assuming the error is mutual, 
is Attorney 1 entitled to 
reformation?

Answer:  Yes! But why?

Omitting a Term by Accident



Notes on Reformation

Calamari & Perillo on Contracts § 9.31
Note this distinction: “Contracts are not reformed for mistakes; records are.”

If it is a true contract, it truly embodies the parties’ agreement. If it mistakenly 
records the agreement, it should be reformed to record the agreement
correctly. The distinction is in the intent of the parties.

In a case governed by the Parol Evidence Rule, the party opposing inclusion of 
the term claims that while the parties have discussed the term during 
negotiations, they did not intend it to be a part of their final agreement.

In the mistake case, the party admits they agreed to it and intended to include it, 
but inadvertently omitted it.



Situation 5

Question:

How does the client fit into reformation 
of contracts?

Do you have to inform your client first of 
the advantage you’ve gotten by error 
before you agreed to correct it?

Example: An oversight gives your client 
an unexpected advantage — shouldn’t 
you have to consult before correcting 
that oversight?

Omitting a Term by Accident



Situation 5

•ABA Informal Opinion 86-1518 says no. The attorney need not consult the 
client because the client had already agreed to include the missing term in the 
contract.

However, the Maryland State Bar Association reached a contrary conclusion 
and advised attorneys to explain to the client what happened and provide 
enough information to permit the client to make an informed decision on 
whether to stand on the mistaken contract and advise on the likelihood of 
success of the other side’s reformation action and the cost of defending it.

Omitting a Term by Accident



Strategies to Protect Yourself

Read the boilerplate provision carefully and ask:

• Does this contract reflect the agreement of the parties?

• Am I sure that I understand every term?

• Am I sure that my client understands every term?

• Who gets the advantage if this clause is in there?

• Does it improve my client’s position?

• If not, was it bargained for? 



Strategies to Protect Yourself- Part II

• Have I put in examples on complicated clauses to demonstrate 
interpretation? USE PLAIN ENGLISH.

• Use a “second set of eyes” on complex agreements.

• Can your associate, spouse, friend understand it? (Don’t waive 
confidentiality, of course.)

• Remember: If you don’t want it to be reviewed it means you’re 
either embarrassed, or you know you’ll be criticized, and don’t 
have time to deal with it.



Strategies to Protect Yourself- Part III

REMEMBER THESE IMPORTANT CONCEPTS:  

• Contracts are intended to reflect the parties’ agreements (“the 
deal”).

• Any provision which you add can change the deal, and a well-
placed integration clause can seal that derailment.

• If you have negotiated an extensive memorandum, make sure 
nothing in the final draft conflicts.



Make sure it says what you 
mean

Standard MSA in a divorce awards 
Wife $50,000 in royalties from 
invention partially created during 
marriage.  Husband pays her 
immediately prior to entry of Decree.

Decree now contains same award, so 
W claims H now owes W another
$50,000.  Decree should have said: 
“..subject to offsets and credits paid 
pursuant to MSA prior to entry of 
decree.”

Anders v. Nance



Final Advice:

• If you see a really good form – save it!

• Keep short form & long form agreements at the ready:

- Releases, including Mutual Releases

- Non-Disclosures

- Invoices

- Confidentiality Agreements

- Affidavit Forms

- Keep any form you use in your practice at least every 60 days.  

- And remember. Lawyers love to share knowledge and forms!

Invest Some Time in your OWN Forms



Takeaways
1. As a matter of preventive law, attorneys should review contracts diligently       

before signature.

2. Ask for a representation as to changes and modifications from the other party–
especially their attorney–and document the opposing lawyer’s reply as to 
changes.

3. Whenever possible, attorneys should allow clients to read contracts. A second 
set of eyes can be helpful in detecting problems.

Credits: Glenn D. West, “Treating Contractual Boilerplate with Respect it Deserves” 
2017 SBOT CLE

Recommended Articles:  Blue-Chip Boilerplate for Real Estate Documents, William Maffucci, 
Attorney at Law, Tx Bar CLE Real Estate 101 – 2019

“There is No Such Thing as Boilerplate,” Joe T. Sanders, Attorney, Austin TX (SBOT-CLE 2017)



Improve and Defend 
Your Profession
Support the fair administration 
of justice.

Our legal profession will be:

• Courteous – if you are

• Strong – if you are active in it

• A source of service – if you serve

• A source of resolution – if you 
share your talents 



Claude E. Ducloux
claude@lawpay.com

866-376-0950

Thank You!



Professional Liability - 
Property & Casualty Plans

Lawyers Professional Liability

The Allegheny County Bar Association Insurance Program offers complete insurance solutions 
tailored to the unique needs of attorneys - from optimal business insurance to outstanding 
employee benefits to personal coverages.  USI Affinity has been serving the needs of Pennsylvania 
law firms, attorneys and their families for more than 60 years as the Allegheny County Bar 
Association's endorsed broker and partner.

WELCOME TO THE ALLEGHENY COUNTY BAR ASSOCIATION'S 
CONTINUING LEGAL EDUCATION PROGRAMS

ACBA Insurance Program Offering

A L L E G H E N Y  C O U N T Y  B A R  A S S O C I A T I O N  I N S U R A N C E  P R O G R A M

Name: ________________________________________________________________________
Firm Name: ____________________________________________________________________
Address: ______________________________________________________________________
City: __________________________ State:___________________  Zip: __________________ 
Telephone: ____________________________________________________________________
Email Address: _________________________________________________________________

USI Affinity can help meet your insurance needs with a wide array of products and services. A few 
are indicated below. For more information on any of these, or others, please check your interest 
and you will be contacted with details.

Office Property/General Liability
Workers' Compensation
Crime / Employee Theft
Management Liability / D&O
Employment Practices Liability
Kidnap & Ransom 
Cyber Liability
 Fiduciary Liability

Individual Benefits

Term Life
Disability Income
Medical Insurance
Long Term Care
Student Loan Consolidation/ SoFi
Homeowners / Auto

Employee Benefits

Medical / Health Insurance
Term Life
Disability Income
Vision / Dental
Group Long Term Care

Please contact our trusted advisors with any questions or visit 
www.mybarinsurance.com/allegheny for more information.

2000 Oxford Drive, Suite 520 
Bethel Park, PA 15102 
Phone: 412.851.5200
Toll Free: 800.327.1550




